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In collaboration with industry and other sectors of society, the Stena Metall
Group’s 3,300 employees create new value each day that everyone can benefit
from — businesses, the environment and society as a whole. The Group’s
companies recycle five million tonnes of waste annually. We provide society
with necessary raw materials, steel products and marine fuels. Through
research and development, we meet future challenges with new sustainable

solutions, conducting operations at 200 locations in ten countries.

Our business areas

RECYCLING

Stena Recycling has operations in Sweden,
Norway, Denmark, Finland and Poland,
with a network of more than 160 facilities.

www.stenarecycling.com
www.stenametalinternational.com

ELECTRONICS RECYCLING

Stena Technoworld is one of Europe’s
leading electronics recyclers, with 16
facilities in Sweden, Norway, Denmark,
Poland, Germany and Italy.

www.stenatechnoworld.com

ALUMINIUM

Stena Aluminium is the Nordic countries’
leading supplier of aluminium through
recycling, with customers throughout the
northern European smelting industry.

www.stenaaluminium.com

STEEL

Stena Stal is a nationwide steel supplier,
with warehouses, production facilities

and sales offices at 15 locations in Sweden
and one in Moss, Norway.

www.stenastal.se

COMPONENTS

Stena Components offers advanced
engineering expertise and customized steel
components through precision cutting
and CNC-processing for industries in the
Nordic countries.

www.stenacomponents.com

OIL

Stena Oilis Scandinavia’s leading supplier
of bunker oil and full-service marine
solutions for vessels in Skagerrak, Kattegat
and the North Sea area.

www.stenaoil.com

TRADING

Stena Metal Inc. trades internationally in
scrap metal, pig iron, hot briquetted iron,
finished steel products and petroleum
coke. Its headquarters are in Southport,
Connecticut, USA.

www.stenametalinc.com

FINANCE

AB Stena Metall Finans handles the Group’s
financial activities and internal banking.
The company has seven employees in
Goteborg and Zug.

www.stenametall.com
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CHIEF EXECUTIVE
OFFICER'S COMMENT

The financial year has been characterized by stable market conditions.

By maintaining financial discipline and constant operational improvement,
the Stena Metall Group has continued to strengthen its market position in
all its operations. Profit before tax amounted to 596 SEK M.

Compared with the challenging market conditions of recent times,
the 2016/2017 financial year was characterized by greater stability.
Higher raw material prices and lower price volatility created, despite
a weakened dollar, better opportunities for the majority of the Stena
Metall Group’s business areas. Our overall business acumen provi-
des a strong foundation and by maintaining financial discipline and
through constant operational improvement across the Group, we
have continued to strengthen our market positions. Improved mar-
ket conditions lead to greater opportunities when an organization is
prepared to take them. | am pleased with the efforts we have made
during the year.

Stena Recycling is showing good profit growth in all its home
markets, while consolidating its position as the Nordic countries’
leading recycler. Newly acquired IL Recycling has been integrated
into Stena Recycling in Sweden and Poland and we are continuing
toinvest in production solutions that increase recycling rates. The
combination of a strong local presence and ever improving custo-
mer-specific solutions creates long-term value, not just for oursel-
ves but also for our customers and partners.

There are still major challenges in the producer-led electronics
recycling market in Europe. This is partly due to a major pricing
imbalance between manufacturers and recyclers and partly
because the majority (about 65%) of European electronic waste
handling remains outside the legal systems. Stena Technoworld has
further consolidated its position as a market leading recycler during
the year. At the Stena Nordic Recycling Center, Stena Technoworld
has invested in an advanced electronics processing facility that sig-
nificantly increases recycling rates.

Stena Aluminium is continuing to invest in improving productivity
and process development, as part of its quality-oriented improve-
ment work. Its results are in line with the previous financial year. It
is very satisfying to follow the progress of Stena Stal. Animproved
result, in combination with a greater market share, is due to impro-
ved business acumen that makes more possible. (See the film Stena
Stal - Makes more possible.)

Stena Components has further consolidated its market position
and developed its offering during the year.

In a sometimes challenging bunker market, Stena Oil has once again
demonstrated that the combination of business acumen and quality
assured deliveries creates good value for both our customers and
ourselves.

During the year, Stena Metall Finans has taken a more careful
view of market developments, taking lower risks, which has resulted
in slightly lower results. Inits internal banking role, further steps
have been taken to develop new cash management solutions for
the Group. Work on balancing risk has continued to be an important
factor that positively contributes to financial discipline.

Animportant part of the Group’s ongoing improvement work are
its “lean-inspired” programs - Stena Way of Production (SWOP),
Stena Way of Branches (SWOB) and Stena Way of Sales (SWOS).
This methodology is now applied throughout the Group and is conti-
nually being developed. The link between this and our safety work is
strong. Our investment in a safer Stena continues, under the premise
that all accidents can be prevented. We also know that safer working
environments lead to more efficient, high quality production.

The year saw the inauguration of the Stena Nordic Recycling
Center (SNRC), the Nordic countries most modern recycling facility.
With the first three process stages in full production, we will conti-
nue to invest in new recycling solutions. The SNRC is the hub of the
Group’s industrial recycling infrastructure. It also includes the other
processing facilities in our domestic markets - an excellent example
being the Grenaa Recycling Center in Denmark, which was opened
during the year.

The SNRC has increased material recycling by 30 percent in the
time it has been operational. Among other achievements, this has
led us to becoming one of the first recyclers in the world to meet the
95 percent recycling rate specified in the EU’s end-of-life vehicle
directive.

In collaboration with universities and technical colleges, we are
seeking solutions that will meet future recycling challenges. Two
current areas of research are plastic and lithium-ion batteries. We
are a leading plastics recycler, though due to the complexity of the
material, we continue to participate in a number of research pro-
jects that are seeking new solutions. There is a great need to recycle



WE HAVE CONTINUED
TO STRENGTHEN

THE MARKET
POSITION OF ALL
OUR OPERATIONS”

ANDERS JANSSON

lithium-ion batteries safely and efficiently, not least in the automo-
tive industry. We are working to develop a comprehensive and safe
solution that reuses and recycles their content in a sustainable way.
We have continued to strengthen the market position of all our
operations.

Stena Metal International, the Group’s sales organization, bases
its business on long-term customer relationships within the global
steel and metal industries. Through ever more advanced recycling
processes, we extract purer raw materials, meeting the growing
demands of customers and legislation. Different forms of col-
laboration allow us to optimize the flow of material through the
value chain, from collection and processing, all the way to the end
customer.

Common to all the Group’s activities is a focus on new digital solu-
tions. For example, Stena Stal introduced an e-commerce solution
during the year, which provides customers with the widest range
of products online. Stena Recycling launched a customer portal in

several markets, based on a new technical platform that is designed
to expand the functions it can offer in the future. The portal sup-
ports the development and monitoring of customers’ businesses.
The exciting pipeline of digital projects is a very pleasing develop-
ment. Many of them are designed to improve the availability of our

products and services, as well as creating benefits for our custo-
mers. Digitalization also streamlines our internal production flow.

As our recycling operations establish stronger market posi-
tions, higher demands are made on value creation, both in our own
operations and our business partnerships. With Stena Resource
Management, we conduct projects in collaboration with our custo-
mers, identifying new opportunities across the entire value chain.

Creating value for customers, society and partners is the core of
our business. In the progression towards a more sustainable society,
there are even greater opportunities for the Group’s combined
expertise, products and services. Read more about our work in the
Stena Metall Group’s first sustainability report, which will be publis-
hed in November 2017.

The competence of our employees is a critical factor in the
Group’s continued positive development. The commitment and busi-
ness acumen they have shown in the past year is impressive. Having
the right people with the right skills is a prerequisite for success,
and we are more committed than ever to developing our skills, with
particular focus on quality, safety, product and material knowledge
and leadership.

While overall market conditions are relatively stable, we have
recently seen some major price fluctuations. Price swings and
periodic market uncertainty are recurring challenges that we must
face. With continued financial discipline, we will focus on the factors
that we have the power to control - there is no part of the Group that
cannot be improved.

Considering the relatively positive market conditions, | expect
improved results in the current financial year.

Anders Jansson, Gothenburg, October 2017




PRICE TRENDS

AYEAR OF PRICE
INCREASES

The financial year was characterized by a general rise in prices
for most commodities. China played animportant part in this
trend, showing stronger economic statistics, in contrast with
the previous year. Overall, we have seen a better economic

situation globally.

OVERVIEW

In comparison with the previous year, pri-
ces of the most common base metals (in
USD) have correlated in a more normal way.
Virtually all metal prices have risen sharply,
with increases of between 20 and 50 per-
cent. After three successive years of falling
prices, oil (Brent) has also increased, albeit
only by around 10 percent. Iron scrap prices
rose even more than those for other metals,
by just over 50 percent. The introduction of
new customs duties partially explains the
improved market for steelwork. Another major
reason was a strengthening of the economy,
especially in Europe. We enter the new finan-
cial year with confidence, while harboring
some concerns that overall commaodity prices
may fall back as, in many cases, the previous
year’s increases were substantial.

NON-FERROUS

Prices on the London Metal Exchange (LME)
rose during the financial year, as the prices
of most other commodities. Overall, strong
Chinese data and a positive mood in general
have pushed prices upwards. Copper pri-
cesrose by 20 percent in three days after
the US presidential election, the strongest
increase in 35 years. These prices have also
been supported by interrupted productionin
several significant mines. China has honored
its commitment to shut down older, environ-
mentally harmful aluminium production. This
has supported prices and sent a clear signal
that overcapacity problems, in several com-
modity sectors, must be addressed. During
the autumn, prices rose in parallel with the

dollar, which is unusual and gave the double
effectin local currencies. After a weakening
through the winter and spring, we have seen
strong gains in the LME during the summer.
However, this has happened while the dollar
has fallen sharply, reducing the rise in local
currency prices. We have thus returned

to the more normal reverse relationship
between the dollar and commodity prices,
compared with the unusual situation seen
in the autumn.

STEEL

We can look back on a year characterized by
rising prices. The price increases that had
begun at the end of the previous financial
year continued from September through
April. After this, prices fell for a short period,
while the trend turned upward again during
the summer. Measured throughout the year,
prices for ore-based products have risen by
20-25 percent and for scrap-based products
by 10-15 percent. The exception is stainless
steel, as falling prices for alloys in recent
months have left figures unchanged overall
for the financial year. The reasons for these
rising prices are good global economic condi-
tions, rising raw material costs for steelworks,
production capacity limitations and the impo-
sition of customs duties, as part of anti-dum-
ping measures. The impact of these duties has
been most apparent for sheet metal products.
At some periods there has been a shortage of
European-made sheet metal. The Swedish
market is still strong, with increasing demand
for steel, primarily from the automotive and
construction industries.
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* The graphs refer to prices during the period
September 1, 2013 to September 11, 2017.

All graphs indicate monthly figures. Sources:
MBR and Stena Metall.

RECOVERED PAPER

In autumn 2016, demand for corrugated
board was lower than expected but, as col-
lection was also reduced, price levels were
kept stable. The winter and spring were cha-
racterized by high demand and price incre-
ases, due to intense activity from Chinese
buyers and many orders from European
paper mills. Mixed paper prices have risen

at a higher pace than corrugated board and
the price gap between them has decreased.
The reason for this is increased demand
from packaging mills. The production and
collection of newsprint paper continues to
decline. Newsprint paper producers are still
challenged by high commodity prices, which
means that they struggle to make adequate
profits from their finished products. Demand
from the insulation and tissue industries is
partially the cause of this, as they are com-
peting, in part, for the same raw materials.
We are facing a market that will be, asin the
past few years, greatly influenced by the
actions of Chinese buyers.

FERROUS SCRAP

Chinese steel production has improved due
to the closure of part of the induction fur-
nace capacity, which were not previously
under the control of the authorities. Many

of these facilities produced inferior quality
steel and were, in many cases, classified as
environmentally hazardous, due to uncon-
trolled emissions. During the financial year,
Chinese steel exports continued to decline,
due to strengthened domestic demand. In the
United States, conservative and protectio-
nist policies have focused on expanding the
domestic manufacturing industry, which has
greatly supported domestic steel production.
Demand for scrap raw materials increased
during the financial year, especially towards

PRICE TRENDS

the end, due to increased steel productionin
Europe, the US and Turkey. In the European
steelindustry, order books are finally looking
stronger and we can expect to see continued
improvement in the second half of 2017.

FREIGHT

Fluctuating oil prices and unstable demand
have led to variable shipping rates during
the year. At the end of the year, rates for
bulk freight went up, while those for con-
tainers fell. This occurred after a period of
strengthened rates. Demand for cargo has
generally increased throughout the year,
thus improving the transport sector. Ship
owners have suffered over the last few
years, though their prospects are now look-
ing more favorable, suggesting that shipping
rates will increase through the autumn.

OIL

The tug-of-war between OPEC’s production
cuts and the USA’s increased production of
shale oil continues. Since November 2016,
OPEC has implemented an organized scaling
down of production in order to lower its
stocks of crude oil. This succeeded in
achieving a recovery in crude oil prices of
around 50 percent. Higher oil prices have,
inadvertently, encouraged the production of
shale oilin the USA. The Baker Hughes Rig
Count Index has shown the highest number of
rigs in production since 2015. US oil produc-
tion is expected to continue to grow strongly,
though demand will remain unchanged. The
risk of overproduction will have the effect of
lowering prices. Saudi Arabia will list Saudi
Aramco on an international stock exchange in
2018 and will do whatever it can to keep ol
prices as high as possible. The oil price situa-
tion will be complex at the beginning of next
financial year, though it is thought that oil pri-
ces will fall due to increased supply and weak
growth in demand.




RECYCLING

At the Stena Nordic Recycling Center, in Halmstad,
Stena Recycling raises the recycling rate of end-of-
life vehicles and other waste, such as scrap from
local authority recycling centers. With advanced
processes, as much as possible is recycled into new
raw material for businesses around the world.

STENA RECYCLING

Stena Recycling has operations in Sweden,
Norway, Denmark, Finland and Poland, with

a network of more than 160 facilities. Through
cost-effective solutions, waste from the whole
of society is recycled with the total waste
management system, Stena Solutions. Ferrous
and non-ferrous metals, paper and plastic, as
well as hazardous and other business waste are
handled and recycled. The offering includes
related services such as internal logistics,
education, statistics and safety consulting.

Head of Business Area Recycling
Staffan Persson

Country Managers

Sweden Kristofer Sundsgard
Norway Max Trandem
Denmark Ulf Arnesson
Finland Staffan Persson (tf)
Poland Lars Ibsen
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FINDING HIDDEN VALUE IN
OUR CUSTOMERS  OPERATIONS

Stena Recycling aims to find the most resource-efficient ways to take care of industrial
waste products and increase the amount of material that can be recycled into new raw
materials. More than ever, Stena Recycling gets involved earlier in customers’ value
chains, in order to find optimal solutions that increase their profitability.

All five of our home markets are moving in the right direction,
not least due to positive developments in the automotive industry.
For Stena Recycling, this has led to new, exciting customer
collaborations. With the Stena Resource Management Service,
our employees analyze customers’ production environments
and processes in order to propose improvements that release
hidden value.

The earlier this happens in the process, the better. Sorting
at source maximizes the quality of the resulting fractions and,
because of this, Stena Recycling can help customers realize
hidden value that would otherwise be lost. Stena Recycling helps
develop its customers’ processes, which reduces environmental
impact and utilizes society’s resources more efficiently.

“Stena Recycling can help customers realize
hidden value that would otherwise be lost.”

RESEARCH THAT DEVELOPS FUTURE PRODUCTS
Together with universities and colleges, Stena Recycling runs
anumber of research and development projects. One of these
conducted successful tests in the thermal recycling of lithium-
jon batteries during the year.

THE STENA NORDIC RECYCLING CENTER

IS OFFICIALLY OPEN

In October, the inauguration of the Stena Nordic Recycling
Center took place in Halmstad. This investment raises recycling
and reuse to new levels. Among other things, it is ensuring that

STENA RECYCLING:
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the automotive industry meets the 95 percent recycling rates
of the EU’s ELV directive. Stena Recycling has agreements with
all European vehicle manufacturers. The efficiency of the faci-
lity has exceeded expectations and this investment is helping to
reduce landfill deposits.

In Denmark, a new facility was opened in May. Located in
Grenaa, it is helping to increase recycling rates for cars and
other complex products by extracting more metal content,
while the combustible fractions are used for energy recovery.

SUCCESSFUL INTEGRATION OF IL RECYCLING

The acquisition of IL Recycling has increased the number of facili-
ties and employees in Sweden and Poland (First Recycling was
IL Recycling’s Polish subsidiary). Thanks to this purchase, Stena
Recycling can offer its customers a broader and stronger service.
The integration has been successful and led to Stena Recycling
becoming a major operator in the plastic and paper markets.
Former IL Recycling customers can now be offered more com-
plete waste management solutions.

CONTINUOUS DEVELOPMENT OF EMPLOYEE SKILLS
Stena Recycling continuously monitors the current and
anticipated needs of its managers and employees in order to
offer continuous development opportunities. In the past year,
Stena Recycling companies have strengthened their expertise
in products and materials, as well as leadership, meaning that
employees are able to offer greater customer benefits.

12,402

SEKM Sale

RECYCLING
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With the Design for Recycling service, Stena Recycling’s experts help

product developers design products that can be more easily recycled.

Here, a garden strimmer is being dismantled. The materials, and how

they are combined, are examined so that improvements can be made.

SWEDEN

Reducing the amount of waste sent to landfill

An increasing number of customers are seeking to develop their
businesses in collaboration with Stena Recycling. Many require
advice on sustainability and the circular economy. Due to the
successful integration with IL Recycling, the customer base has
increased to 70,000 customers and the network has been
expanded by 15 branches.

A'large number of value-creating development projects are
carried out in collaboration with customers. Stena Resource
Management offers advice that improves process efficiency

and profitability by seeking out hidden value. For example,
waste that was previously sent to landfill can instead be used
for energy recovery or recycling.

In collaboration with one large bakery, 800 tonnes of waste
per year (from its production of crisp bread) is now transformed
into biogas and used in public transport. This waste had previously
been sent to landfill sites, but by increasing its value, the company
makes an annual saving of half a million kronor.

www.stenarecycling.se



RECYCLING

The Danish Energy
and ClimateMinister,
Lars Christian Lilleholt

DENMARK

Minister opens
Grenaa facility

In May, a new facility was opened in Grenaa by the Danish Energy
and Climate Minister, Lars Christian Lilleholt. The new facility refi-
nes and recycles waste that was previously deposited on landfill
sites. Increasing the recycling rates of customers’ waste is a
continuous task. In a society moving towards a circular economy,
consultancy work that optimizes customers’ resource manage-
ment is increasingly important.

Around forty of the company’s leaders and potential leaders are
undergoing individually tailored development programs, in order to
create greater value for our customers. In addition to creating a
better understanding of customer requirements, the new program
has also contributed to significantly improved safety work. In the
last year, the number of accidents has fallen dramatically.

www.stenarecycling.dk

NORWAY

New customers and investments

In the last year, Stena Recycling Norway attracted several major

new customers and signed a new contract with Bane Nor.
Stena Recycling continues to develop its operations in

responsible waste management, primarily for customers in

the offshore industry. During the year, the company acquired

a property in the municipality of Stord, where further operations

will be established.

In Bergen, a new facility is being used to recycle the long cables
used in the oil industry to analyze the seabed. Thanks to a newly
developed machine, the cables can now be dealt with

in Norway, in an environmentally sound and safe way that
conforms to the customer’s environmental policy.

www.stenarecycling.no

The Norwegian gas and oil industry generates large amouiits of waste that must be handledin‘an environmentally sound manner. During the year,
Stena Recycling has invested in technology to recycle the complex cables used to analyze the seabed, which are visiblétin the stern of this ship.




RECYCLING

Recycling ferrous and non-ferrous metals accounts for most of
Stena Recycling’s activity in Finland. The company also offers
specialty solutions, like this recycling station for the Tokmanni
retail chain.

FINLAND

A growing number
of customersin
the Finnish market

Finland’s economy is growing again, after many years of
decline, which has resulted in a better business climate.
Stena Recycling has gained the confidence of a growing
number of customers and increased its market share during
the year. Recycling ferrous and non-ferrous metals accounts
for most of its sales, although handling hazardous waste

is a growth area for the company.

As in other markets, Stena Recycling in Finland aims to
increase and deepen the dialogue it has with its customers.
It is always working to increase efficiency across the entire
value chain, from waste collection to the delivery of recycled
raw materials. Developing leadership skills and continuing to
improve its safety work are key components in improving
customer service.

Stena Recycling offers customized recycling solutions.
One example is the collaboration with Tokmanni, a retail
chain, which began in 2008. Stena Recycling is responsible
for the collection of end of life electronic products at Tokmanni’s
160 stores, where quantities have increased year on year
and amounted to 200 tonnes in 2016.

www.stenarecycling.fi
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POLAND

Large savings in customer
waste management

Stena Recycling plays a leading role in

the Polish recycling industry and, among 40 percent during the year.
Major international online stores represent  growth, the amount of production waste had

a growing customer segment. These have  increased during the year. Stena Recycling

contributed to increased paper volumes of  helped reduce the amount of waste sent for

other measures, is one of the initiators of
the RECONOMY organization that brings
companies together on sustainability
issues. The company offers breakfast
seminars, which focus on sustainability
and environmental reporting.

Stena Recycling is Poland’s market

non-ferrous recycling has grown by

65,000 tonnes in the last financial year.

Stena Recycling offers cost saving solu-  other measures, this resulted in a 40 percent
tions in many industry sectors. Mller, a
company that supplies candles for lkea,
leader in paper recycling, while ferrous and ~ commissioned Stena Recycling to review www.stenarecycling.pl

its production process, as it was seeking to
reduce its waste management costs. Due to

landfill by 74 percent. Together with several

cost saving for Mueller.




SALES

Close customer
collaboration strengthens
the recycling chain

Stena Metal International is the sales company that supplies the
quality-assured ferrous, non-ferrous and stainless steel scrap
collected and refined by Stena Recycling companies in the five
home markets.

Stena Metal International has customers in around thirty
countries across the globe. Most of its customers are strategic
partners with whom the company has been working for many
years. A detailed understanding of customer requirements and
a sound knowledge of recycled materials enables the entire value
chain to be optimized, from collection, through processing, to
the delivery of finished products.

The requirements of Stena Metal International’s strategic
partners are shared throughout the Group. This information
benefits the relationships that Stena Recycling has with the
customers that it collects material from and helps to ensure
that we maximize value together.

Investment in the Stena Nordic Recycling Center has led to new
technologies that increase production of recycled raw materials for
smelters, foundries and other industries worldwide.

Customer satisfaction surveys reveal that its customers
appreciate Stena Metal International’s way of doing business.

www.stenametalinternational.com

Close collaboration with strategic partnersin the global steel and
metal industries strengthens the recycling chain. Ovako is one of these
partners, a company that manufactures new products from recycled
raw material.

RECYCLING




ELECTRONICS RECYCLING
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INCREASED INTEREST
IN REUSE OF MATERIALS

Stena Technoworld is a reliable and experienced partner in electronics
recycling. It offers the best solutions for manufacturers that are required to
collect and recycle the electronic products that they manufacture. Stena
Technoworld offers the most widespread and high-quality logistics and

recycling on the market with high recycling rates.

Society is becoming more electronics intensive. TVs, computers
and other electronic goods are being replaced at an ever increa-
sing rate. As the amount of electronic waste increases, so does
the need for efficient and environmentally sound recycling.
Stena Technoworld’s advanced recycling processes mean that
large amounts of valuable raw materials can be extracted and
used in new products.

It has been a good year for Stena Technoworld, although
some regions have performed better than others. Business in
the Nordic countries has progressed better than expected. In
Italy, development has gone according to plan, while in Germa-
ny production stoppages have meant that progress was not as
good as predicted.

A widespread challenge within the electronics recycling indu-
stry is the relative inefficiency of existing collection systems. In
several countries, these systems fail to comply with legal requi-
rements, which means that waste management is not always
environmentally sound. A great deal of waste never gets into the
recycling system and, therefore, companies are not getting the
full value from their electronic waste. It also means that precio-
us resources are falling out of circulation.

In every region, Stena Technoworld aims to find more effi-
cient ways of managing recyclable resources. One way to do
this is to sort out products for reuse. By this method, Stena
Technoworld raises resources in the waste hierarchy, in accor-
dance with the WEEE directive. There are major reuse opera-

STENA TECHNOWORLD:
@) 478 16
"' Employees Places

tions in Sweden, Norway and Poland, with plans to introduce
the practice in Italy. During the financial year, the company has
found new buyers for these products in Europe and Asia. In
dialogue with the customers who deliver electronic waste to
Stena Technoworld, more products suitable for reuse are being
identified. Microprocessors and other computer components
are among those currently being reused.

In China, the authorities have introduced new restrictions on
imports of plastic and electronic waste. Whereas mixed waste
could be sent in the past, now sorting is required before it is
shipped. As Stena Technoworld already produces clean frac-
tions, the new regulations have strengthened its position in the
global market.

During the year, Stena Technoworld continued its commit-
ment to developing management skills. The leadership program
aims to develop entrepreneurship and individual responsibility
when it comes to creating value for the company’s customers.
Around 80 employees are currently following individually desig-
ned courses. This training program will continue over the
coming years.

Stena Technoworld is an active member of EERA, the Euro-
pean Recycling Organization for Electronics Waste. The compa-
ny’s managing director, Rasmus Bergstrém, has chaired the
board of EERA since April. Stena Technoworld’s involvement is
focused on quality and circulation issues in order to ensure that
as much electronics waste as possible is collected.
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ELECTRONICS RECYCLING

STENA TECHNOWORLD

Stena Technoworld is one of Europe’s leading
electronics recyclers, with 16 facilities in
Sweden, Norway, Denmark, Poland, Germany
and Italy. In addition, material from a number
of other countries, including Belgium, Holland,
Switzerland, Austria and France, is collected
and recycled. In addition to material recycling,
the company is increasingly working on the
reuse of products.

Head of Business Area Electronics Recycling
Rasmus Bergstrom

Regional Managers

Italy Giuseppe Piardi

Germany Folkert Schmidt

The Nordic Countries Martin Alehem




ELECTRONICS RECYCLING

16

Extracting precious metals from electronics requires a
combination of advanced processes at a PMR (Precious Metal
Recycling) facility. Stena Technoworld established Europe’s
largest PMR facility in Halmstad during the year. This picture
shows some of the'equipment being ins}_al-l’éd._\_
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THE NORDIC COUNTRIES
New facility
for precious
metals

The year’s major event was the establishment of the Stena
Nordic Recycling Center in Halmstad. This modern, automated
facility has led to Stena Technoworld expanding both the quantity
and quality of the fractions that it processes for its clients.

In August 2017, a new unit was opened at the Stena Nordic
Recycling Center, which has increased the refining rates of
customers’ ferrous, aluminium and plastic, as well as precious
metals, such as copper, gold and palladium. As Europe’s largest
PMR facility, it has the capacity to handle 110,000 tonnes of
televisions, computers and other electronic products annually.

Stena Technoworld has won a number of new contracts in
Norway and Sweden, and continues to develop its dismantling
operations in Norway. In Denmark, great emphasis has been put
on optimizing collection methods. Development was good in
Poland, where the company buys high-quality materials and
plastics from external parties and transforms them into sought
after commodities. Stena Technoworld has decided to invest in
the expansion of its operations in the Polish market.

www.stenatechnoworld.com/sv

ITALY

Refining increases the value

of customers’ resources

Through high grade refining and successful procurement, Stena
Technoworld helps more customers increase the value of their
materials. The northern Italian authorities are seeking to monitor
how well recycling companies meet their regulations. Due to Stena
Technoworld’s work on traceability, its customers can already be
sure of where material comes from and where it goes to.

More than ever, Stena Technoworld buys high-value waste
materials, strengthening the company’s position as the leading
operator for the processing of these fractions. In this way, the
company helps to increase both the quality and availability of
precious metals.

www.stenatechnoworld.com/it



GERMANY

Customers’ waste
processed without
interruption

During the year, a decision was made to move the headquarters
from Hamburg to Lauingen, in southern Germany. This means
that the administration will be closer to its production facilities
and its customers. The move will be completed during the new
financial year.

One of the three facilities in Germany suffered considerable
production problems during the year. Stena Technoworld
managed to create partnerships with other recycling companies
and ensured that no customers were adversely affected. This
collaboration meant that all the material could be processed
at other facilities, without interrupting customers’ waste
management systems.

www.stenatechnoworld.com/de

ELECTRONICS RECYCLING

Each year, Stena Technoworld recycles large numbers of
refrigeration appliances in Germany. Every refrigerator that
is recycled provides significant environmental benefits and

reduces carbon dioxide emissions by around two tonnes.

For a number of years, Stena Technoworld has been
recycling precious metals in Angiari, in northern Italy. In
one of the processes, a vibrating water table is used to
separate finely ground metals from each other.



ALUMINIUM

STENA ALUMINIUM

Stena Aluminium is the Nordic countries’
leading supplier of aluminium through recycling,
with customers throughout the northern
European smelting industry. It also offers
technical support, training and services in
metallurgy, materials and processing.

The company is located in Almhult, Sweden,
with a sales office in Kolding, Denmark.

Managing Director Fredrik Pettersson
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INCREASED DEMAND FOR
RECYCLED ALUMINIUM

Stena Aluminium’s operation has grown rapidly in recent years. Aluminium
has become an increasingly important material in the automotive and other
industries. The offering is continuously being developed in collaboration with
customers in order to create more value in the value chain.

Aluminium is becoming an increasingly important raw material
in the automotive industry as manufacturers seek to offer
safer vehicles with the lowest possible environmental impact.
Itis possible to recycle aluminium many times with very low
energy consumption. It is also light, strong, ductile and corro-
sion resistant. These properties make it a valuable asset for
manufactures and the circular economy. Most of the aluminium
produced by Stena Aluminium is used as raw material in cast
components used by automotive producers.

NEW RECORD FOR LIQUID ALUMINIUM
Ten years ago, Stena Aluminium began offering liquid alumi-
nium for direct use in foundries. This reduces customers’
energy consumption and carbon dioxide emissions, together
with other economic benefits. The company has now made
over 2,000 deliveries of liquid aluminium, leading to a 4,000
tonne reduction in carbon dioxide emissions. During 2016-
2017, 335 deliveries of liquid aluminium were made, a new
record for a single year.

Salt slag is a waste product from the smelting of recycled
aluminium. Due to a more efficient use of raw materials, the

STENA ALUMINIUM:
(X X

"' Employees Place

amount of salt slag generated has been reduced by over ten
percentin the past year. In collaboration with our supplier, salt
slag can now be treated in way that is better for the circular
economy. The salt extracted by this process can go directly
back into production, while the leftover aluminium oxide is
used in cement manufacturing.

EXTENSIVE INVESTMENTS IN LOGISTICS,

ENVIRONMENT AND WORKING CONDITIONS

As part of efforts to enable an even more long-term sustainable
and efficient aluminium production, larger material halls are
being constructed. The first stage of this investment program
was completed during the financial year. Handling most of the
raw material indoors, in immediate proximity to the smelting
facility, significantly reduces the frequency and length of mate-
rial transportation. This streamlines processes and reduces
environmental impact. The new material hall also reduces noise
levels and provides improved, safer working conditions. Work on
stage two will begin in the 2017/18 financial year.

www.stenaaluminium.com/en
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INNOVATIVE APPROACHES
IN'A TRADITIONAL INDUSTRY

Stena Stal is a nationwide steel supplier, offering a wide range of steel
products. With high quality service and a product range beyond the
ordinary, the company supports its customers by ensuring smooth

and efficient delivery.

Stena Stal is an independent supplier that collaborates with
major steel producers. This enables the company to deliver
products that are specific to its customers’ needs. In an
industry moving toward increased centralization, Stena Stal
has a well-established network, with 16 sales offices and 13
warehouses offering a high quality service in close proximity to
its customers. Delegated business acumen enables its branch
managers and sales staff to maintain close dialogue with their
customers. This allows them to get an overview of customer
operations and needs, making it possible to implement plans
in collaboration with them.

NEW DIGITAL CHANNELS FOR BUSINESS

During the year, Stena Stal introduced an advanced e-com-
merce solution for online orders. In addition to the company’s
own range, it offers access to its European partners’ products,
with secured logistics flows. In this way, online customers can
select from the widest range of products on the market. This
year, a number of customers have tested the system, while a
widespread launch is planned for 2018. Digitalization will mean
that Stena Stal’s sales organization can spend more time colla-
borating with its customers on value-creating activities.

STENA STAL:
(Y X
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Employees

16
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RECRUITING FOR SUSTAINED PROFITABILITY

Increasing customer satisfaction, understanding changing
needs and reaching new client groups, requires a comprehensive
knowledge of different customer groups. In response to this,
Stena Stal is seeking to increase diversity among its employees
by widening its recruitment base. The company is actively working
to become an attractive employer for people with knowledge
from other industries and with other experiences. This will offer
new perspectives on everything from sales to leadership,
which is vital for strengthening sustainable profitability in a
changing world.

www.stenastal.com

2,189
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Stena Stal works closely with its
customers in order to offer the best
service. Here, two employees visit
acustomer’s construction site in
Gothenburg.

oy

STENA STAL

Stena Stal is a nationwide steel supplier, with
warehouses, production facilities and sales offices
at 15 locations in Sweden and one in Moss,
Norway. The company offers a wide range of
beams, reinforcing bars, sheet, merchant bars,
stainless steel, aluminum, tool steel and alloyed
structural steel. The company also offers slitting
and cutting to length of sheet and strip steel from
coils at its Steel Service Center.

Managing Director Henrik Forsmark

STEEL
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ing industrial components \
knowledge and high precision
omponents has both and is
g@in new technology.

STENA COMPONENTS

At its facilities in Nybro and Molkom, Stena
Components offers advanced engineering
expertise and customized steel components
through precision cutting and CNC-processing
for industries in the Nordic countries. In
collaboration with its customers, manufacturing
processes and services are continually being
developed in order to better meet market
challenges.

Managing Director Jan Fjeldsa




COMPONENTS

INVESTING IN EVEN
HIGHER DELIVERY QUALITY

During the year, a number of processes have been automated
that streamline production. Stena Components is evaluating
further measures in order to enhance its efficiency. Investmentin
new technology releases resources for more complex tasks.

Stena Components manufactures high-quality industrial
components in Nybro and Molkom. The automation initiatives
represent a major step towards further raising quality and
delivery performance. During the year, the company invested
in new manufacturing technology in Molkom, which has led
to increased efficiency in production and delivery. For custo-
mers who need a large number of units to be produced, Stena
Components is strengthening its position as a stable, long-
term partner.

“Investment in new technology releases
resources for more complex tasks.”

Automation has great potential in the manufacturing of longer
production runs. Stena Components is evaluating further ways
to increase the degree of manufacturing automation in order
to release resources for more complex tasks.

In Nybro, the company has invested in a machine that enables
the controlled measurement of large details. This gives
customers access to measurement protocols from third party
calibrated equipment and ensures quality.

STENA COMPONENTS:
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FASTER AND SAFER BUSINESS

During the year, the company has expanded the capabilities

of both its facilities in order that to they can cover each other
where necessary. This development offers better opportunities
for flexibility and stability in terms of delivery.

Introducing the Monitor business system has been appreciated
by many of the company’s customers as it provides improved
control of orders and production flows. As many customers
use the same system, this has made managing digital orders
more efficient.

LICENSED DEALERS OF SPECIAL STEEL

Toolox, manufactured by SSAB, is an easy-to-work machine and
tool steel. After working with Toolox for fifteen years in Nybro,
Stena Components has a wealth of expertise in this material and
its processing. Stena Components has now deepened its colla-
boration with SSAB by becoming the sole licensed dealer in
Sweden.

www.stenacomponents.com

216

SEKM Sale

23



DRIVING ON TOWARDS
CLEANER FUELS

Stena Qilis the leading supplier of bunker oil in the Nordic countries and
offers full-service marine solutions for vessels in Skagerrak, Kattegat and
the North Sea. For more than a quarter of a century, the company has
provided offshore bunkering services to international customers from its

terminal in the port of Gothenburg.

During the year, Stena Oil added another vessel to its fleet. This
expansion is due, among other factors, to the company signing
anumber of new contracts in southern Sweden. As sales in the
region have increased by 50 percent, it has become necessary
to have a ship permanently stationed there. In total, Stena Oil
hasincreased volumes by 20 percent.

NEW SULFUR REGULATIONS CREATE

NEW OPPORTUNITIES

In 2020, a new international sulfur directive will come into force
for all shipping. The permissible sulfur content of oil will be redu-
ced from 3.5 to 0.5 percent, requiring a major shift for both oil
companies and the shipping industry. Substantial investment
will be required at all refineries so that oil companies can adapt
to these new environmental requirements. Shipping companies
have the option to invest in exhaust emission control systems,
although this will also be costly. Together with its customers,
Stena Qilis now encouraging the oil companies to produce a new
low sulfur oil that meets the new directive.

In the long term, this means a change in customer require-
ments. Stena Oil has begun adapting its infrastructure so that it
will have a production system that meets these needs and com-
plies with the new regulations by 2020.

STENA OIL:
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EU CONTRACT FOR DECONTAMINATING OIL SPILLS

In 2016/17, the EU — which has overall responsibility for managing
oil spills in European waters — awarded Stena Oil the contract

to deal with spillages in the Southern Baltic area. One of the
company’s vessels has been adapted so that it can be rapidly
converted to deal with oil spills. This is a cost effective solution
for the customer, compared to maintaining a dedicated
decontamination vessel.

www.stenaoil.com
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STENAOIL

Stena Qil is Scandinavia’s leading supplier of
bunker oil and full-service marine solutions for
vessels in Skagerrak, Kattegat and the North
Sea area.

Managing Director Jonas Persson

Cruise ships have become a growing customer
group for Stena Oil in recent years. This photo was
taken in June 2017, when the cruise ship Navigator of
the Seas was being refueled in Copenhagen.

OIL




TRADING

Pigiron, shown being cast in Brazil, is one of the

major items which Stena Metal Inc. trades. Pigiron STENA M ETAL | N C

are casted iron ingots weighing about 8-10 kgs
per piece, being used to produce steel.

™ Y Stena Metal Inc. trades internationally in scrap
metal, pig iron, hot briquetted iron, finished
-3 e steel products and petroleum coke. Its head-
a s quarters are in Southport, Connecticut, USA.
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LONG-TERM RELATIONSHIPS

FORM THE BASIS OF
COLLABORATION

Stena Metal Inc., founded thirty years ago, has developed in line with its
suppliers and customers. It focuses on close and long-term partnerships

that create business opportunities.

Stena Metal Inc. has had a successful year, despite major
fluctuations in the steel market. The company has more than
doubled its sales and grown in all its priority markets: USA,
Europe, Latin America and Asia. Brazil has always been an
important supplier for Stena Metal Inc. During the year, the
company strengthened its ties with key suppliers of raw mate-
rials and semi-finished steel products in the country. Today,
Stena Metal Inc. has business relationships with a growing
number of Brazilian companies, which complement the raw
material supply from other Stena Metal Group companies.
Stena Metal Inc. is in constant contact with suppliers from
other countries in order to take advantage of opportunities as
they arise.

“Excellent contact with transport companies
enables cost-effective shipping solutions.”

STENA METAL INC:
(X X
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WITH CONCERN FOR BOTH SUPPLIERS AND CUSTOMERS
Stena Metal Inc. is the contact between suppliers and custo-
mers. The company helps its manufacturers find and negotiate
with customers, as well as assisting in the shipping and finan-
cing of their products. In recent years, the company has left
traditional trading methods behind and is working with greater
transparency, a strategic decision has resulted in stronger ties
with both suppliers and customers.

CUSTOMERS BENEFIT FROM YEARS OF EXPERIENCE
The company’s partners benefit from the excellent contacts
Stena Metal Inc. has with ship owners and other transport
companies, which enable cost-effective delivery solutions.
Vast experience in managing export documentation and storage
also benefits customers.

www.stenametalinc.com
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FINANCE
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SURPRISINGLY
STRONG MARKE TS

During the year, Stena Metall Finans continued to work

with reduced market risk.

Stena Metall Finans serves two functions.
It acts as the Group’s internal bank and
conducts investment business.

In the 2016/17 financial year, Stena
Metall Finans, the Group’s internal bank,
extended a syndicated credit agreement
of 1,000 SEK M to February 2020. The
internal bank has continued to focus on
the development of a stable and efficient

way to manage cash flow and financial risks.

Investment activities produced a signi-
ficantly weaker result than in recent
years. The primary reason for this out-
come was that our focus on cash flow
stable companies did not develop as posi-
tively as more market-sensitive and
tech-related companies.

AREAS OF RESPONSIBILITY

The responsibilities of Stena Metall

Finansinclude:

+ Responsibility for the Group’s cash
management.

+ Contributing to short and long-term

STENA METALL FINANS:
(Y X)

"' Employees

Group earnings by efficiently managing
the Group’s liquid assets.

- Monitoring financial markets.

+ Monitoring risk levels in the Group’s
customer credits and managing the
credit portfolio.

+ Ensuring the Group’s access to long-
term financing, in order to maintain
liquidity.

- Following developments in the capital
markets, in order to optimize the
Group’s financing through bonds and
bank financing.

MANAGEMENT OF

EXCHANGE RATE EFFECTS

The best possible balance is always
sought between assets and liabilities and
between revenue and expenses in foreign
currency. Itis important for the Stena
Metall Group that it finances its operations
in the right currency. Other projected
flows are continuously hedged using for-
ward exchange contracts.

1

Place

LIQUIDITY AND FINANCING

The Group’s external financing is secured
through the bond market and the banking
system.

INVESTMENT ACTIVITIES

The financial portfolio consists of four

individual parts:

- The base portfolio — predominantly
companies with relatively stable ear-
ning capacity and low sensitivity to
business cycle changes.

+ Non-correlated assets — hedge funds
with different strategies, none or very
low correlation to the stock market.

- Private Equity - holdings in various PE
funds. These funds have different
orientation and are exposed to different
geographic markets.

+ Trading - primarily opportunistic tra-
ding, as well as certain holdings that
cannot be categorized into any of the
other three portfolios.

www.stenametall.com




STENA METALL FINANCE

AB Stena Metall Finans handles the Group’s
financial activities and internal banking.

The company has seven employees in Géteborg
and Zug.

Managing Director Peter Gustafsson

FINANCE
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VALUABLE
COLLABORATIONS

Here are some examples that show the breadth of FROM REFRIGERATOR TO
the Stena Metall Group’s operations. CONSTRUCTION SITE

REPUR MARKSKIVA (ground plate) is a new and

unigue product manufactured from recycled
SUSTAINABLE WASTE IN DENMARK polyurethane found in refrigerator insulation. This
product insulates and dehumidifies foundation walls
and floors, which leads to more environmentally
sound buildings, healthier interior climates and better
overall economy. It reduces energy consumption,
while lowering operating costs and insurance
premiums. Repur Markskiva is manufactured at the

IN MAY, DENMARK’S ENERGY
and Climate Minister, Lars
Christian Lilleholt, cut the ribbon
at the opening of a new state-of-
the-art recycling facility in
Grenaa. This new addition to Stena Nordic Recycling Center, in Halmstad. The
Business Area Recycling’s
industrial recycling system uses
the latest technology to turn
waste material from end-of-life
cars into useful resources, instead
of sending it to landfill sites. The

recycled material can be used to HOW WE FIND HIDDEN VALUE
manufacture new products and replace fossil fuels in the cement
industry, for example.

polyurethane is extracted from end-of-life
refrigerators at the same location.

MANY STENA RECYCLING customers are
surprised that what seems like insignificant
and even costly waste can become a source
of income. Sometimes, value is increased

just through better sorting processes. More
often, increased value is the result of a
professional analysis of the entire production
process, carried out by Stena’s experts.
Nothing that can be recycled should be sent
for landfill. Recycling alternatives can always
be found.

RESEARCH INTO BETTER
BATTERY RECYCLING

THE NUMBER OF LITHIUM-ION
batteries in circulation is constantly
increasing, as they are used in mobile
phones, cars and many other products.
Recycling, however, remains at a limited
level. This is why a research project has
brought together experts from vehicle
and battery manufacturers, universities
and the Stena Metall Group’s recycling
companies. The aim of the project is to
increase knowledge of efficient thermal
recycling methods for current and future
lithium-ion batteries.



MORE EFFICIENT RECYCLING AT THE CANDLE FACTORY

BY LIFTING THE LID on factories and other operations, Stena Recycling can 0
propose new and significantly more efficient waste management solutions.

For example, after analysis and improvements were made at the Miller candle 0
factory, in Poland, forklift truck transportation was decreased by 62 percent and
reduced the cost of waste
management.

the cost of waste management by 40 percent. Optimizing the placement of waste
bins and reducing traffic within the factory, improved the working environment.

STENA STAL MAKES
MORE POSSIBLE

STENA STAL HELPS to realize plans,
both large and small, throughout society.
Every day, the company delivers large
quantities of steel that contribute to
complex infrastructure solutions, as well
as servicing the construction and manu-
facturing industries. Its employees work
closely with customers to understand the
challenges they face by getting deeply
involved in their operations. Customers
receive exactly the material they need,
when they need it. This is how Stena Stal
makes more possible for its customers,
both today and tomorrow.

DEPENDABLE ENGINEERING EXPERTISE
ENSURES QUALITY

MANUFACTURING INDUSTRIAL
components requires expert know-
ledge and high precision equipment.
Stena Components has both of these
and is constantly investing in new
technology. This year, an automated
manufacturing cell was introduced,
which provides even higher quality
while increasing delivery reliability.
The machine features in a short film
about CNC processing.

MATERIAL HANDLING MOVES INDOORS

IN RECENT YEARS, Stena Aluminum has implemented many invest-
ments that have increased production while reducing environmental
impact. The most recent measure has been to move material handling
indoors, which provides quality, safety and, not least, environmental
benefits. The company is seeking to reduce the amount of run off water
and operating noise at its facilities.
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SWEDEN

Stena Metall AB

Box 4088

SE-400 40 Géteborg
Phone +4610-445 00 00
www.stenametall.com

AB Stena Metall Finans (publ)
Box 4088

SE-400 40 Géteborg

Phone +4610-445 00 00
www.stenametall.com

Stena Metal International AB

Box 4088

SE-400 40 Géteborg

Phone +4610-445 00 00
www.stenametalinternational.com

Stena Oil AB

Box 4088

SE-400 40 Géteborg
Phone +4610-445 00 00
www.stenaoil.com

Stena Recycling AB

Box 4088

SE-400 40 Géteborg
Phone +46 10-445 00 00
www.stenarecycling.se

Stena Recycling International AB
Box 4088

SE-400 40 Géteborg

Phone +46 10-445 00 00

Stena Stal AB

Box 4088

SE-400 40 Géteborg
Phone +46 10-445 00 00
www.stenastal.se

Stena Technoworld AB

Box 4088

SE-400 40 Géteborg
Phone +4610-445 00 00
www.stenatechnoworld.se

Visiting address Géteborg:
Fiskhamnsgatan 8B
SE-414 58 Géteborg

Stena Aluminium AB

Box 44

SE-343 21 Almhult
Phone +46 10-445 95 00
www.stenaaluminium.se

Visiting address:
Gotthards gata 5
SE-343 36 Almhult

Stena Components AB

Box 827

SE-382 28 Nybro

Phone +46 481-442 00
www.stenacomponents.se

Visiting address:
Madesjovagen 19
SE-382 45 Nybro

DENMARK

StenaRecyclingA/S
Banemarksvej 40
DK-2605 Brondby
Denmark

Phone +45 56 67 95 50
www.stenarecycling.dk

NORWAY

Stena Recycling AS
Postboks 1723
NO-3998 Porsgrunn
Norway

Phone +47 912479 33
www.stenarecycling.no

Visiting address:
Dokkveien 8
NO-3920 Porsgrunn

Stena Stal Moss AS
Arvollskogen 79
NO-1529 Moss

Norway

Phone +47692354 00
www.stenastal.no

FINLAND

Stena Recycling Oy
Ryritie 8 C

FI-01510 Vantaa
Finland

Phone +358 10 802 323
www.stenarecycling.fi

POLAND

Stena Recycling Sp. z 0.0.

Al. Krakowska 271
02-133 Warszawa
Poland

Phone +48 22 520 27 00
www.stenarecycling.pl

SSTENA

GERMANY

Stena Technoworld GmbH
Langenhorner Chaussee 40
D-22335 Hamburg
Germany

Phone +49 402 800 670
www.stenatechnoworld.de

ITALY

Stena Technoworld srl

Via Santa Maria in Campo 2
|-20873 Cavenago di Brianza (MB)
Italy

Phone +39 02 95335374
www.stenatechnoworld.it

SWITZERLAND

Stena Metall Limited,
Zug branch
Bahnhofplatz
CH-6300 Zug
Switzerland

Phone +41417 28 8121
www.stenametall.com

USA

Stena Metal Inc.

200 Pequot Avenue, Suite 101
Southport, CT

06890 USA

Phone +1475 888 9005
www.stenametal.com



